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Greg Stoller

Education
• Georgetown University Law Center, JD

• Brown University, BA

Practices & Industries
• Renewable Energy

• Corporate

• Health & Human Services Providers

• Health Care

Admitted to Practice
• New York

Biography
Greg brings extensive experience advising hundreds of 
entrepreneurs and business owners on funding strategies, key 
transactions, and complex corporate governance matters. He 
provides clients with sophisticated legal counsel on critical 
transactions, including seed, angel, and venture capital 
financings; mergers and acquisitions; and other high-stakes 
corporate deals. Greg's clients span various industries, including 
technology and artificial intelligence, renewable energy, fantasy 
and online gaming, fitness and exercise, real estate development, 
and culinary arts, and range from early-stage startups to 
established companies operating across the United States, 
Canada, and Japan.

For many clients, Greg also acts as de facto in-house counsel, 
delivering practical day-to-day guidance to meet the myriad legal 
needs that fast-paced businesses face. For example, he was 
engaged by an emerging growth company looking to raise capital 
from a demanding private investment group that provided his 
client with an extensive diligence request list and an aggressive 
response and deal timeline. The client, while operational for 
several years before the engagement, did not have most of the 
requested documentation. Greg and the Barclay Damon team 
provided a rapid diligence response, including the delivery of 
clean corporate records within the time frame required by the 
investor group, which resulted in the deal being successfully 
closed on time and on budget.   

Additionally, Greg serves health care providers—including skilled 
nursing facilities, hospitals, diagnostic and treatment centers, 
home health care agencies, and adult homes—throughout the 
United States. He specializes in complex acquisitions, 
divestitures, and navigating certificate of need and other 
regulatory approval processes.

Greg Stoller

Greg
Stoller

He | Him | His
Partner

New York
P: 212.784.5819

gstoller@barclaydamon.com



 2

Before joining Barclay Damon, Greg practiced at two Am Law 40 
firms and subsequently chaired the Corporate and Securities 
Practice Group at Abrams Fensterman LLP.

Representative Experience
• Represented a residential health care facility in its acquisition 

of the real estate and operating assets of a Manhattan-based 
520-bed skilled nursing facility.

• Represented the owner of a cannabis-based software 
technology company in the sale of its business and 
operations to a renowned publicly traded company.

• Represented a prominent entertainment production company 
in the settlement of a high-profile employee termination 
action.

• Represented a commercial land developer in the acquisition 
of 25 acres of land, including waterfront property, in Staten 
Island, New York.

• Represented a purchaser in the multistate acquisition of 12 
skilled nursing facilities.

• Represented a medical practice in its sale to a leading New 
York–based hospital system.

• Represented an online fantasy gaming corporation in a $40 
million preferred equity capital raise.

• Represented the purchaser in the acquisition of multiple auto 
body shops on Long Island, New York.

• Represented a gluten-free restaurant enterprise in licensing 
and franchising matters.

• Represented an international software company in multiple 
strategic acquisitions and divestitures.

• Represented a not-for-profit sports and education program in 
its formation and daily corporate governance matters.

Prior Experience
• Abrams Fensterman, LLP, Partner
• Wilson Sonsini Goodrich & Rosati, Associate
• Weil, Gotshal & Manges, Associate

Selected Community Activities
• PST ASAP Inc., Advisor
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Selected Honors
• Selected to Super Lawyers New York Metro Rising Stars: 

Mergers & Acquisitions, 2014–2017
• Long Island Pulse Magazine, Top Legal Eagles, 2015

Selected Speaking Engagements
• LeadingAge New York Annual Conference & Exposition, 

"Time to Pivot – A Legal Toolkit for Navigating Financial 
Instability: A Discussion of Legal and Regulatory 
Considerations, From Recovery and Reorganization 
Insolvency and Closure," Panelist

• Lawline CLE Webinar, “Dazed & Confused: An Overview of 
Medical Marijuana and Cannabis Law”

Selected Media
• Newsday, “Hauppage Firm’s Largest Shareholder Seeks 

‘Poison Pill’ Rollback”
• Lawyer Monthly, “Adviser Interview”
• Medical Economics, “Negotiating Indemnification Provision in 

Practice Purchases”

https://m.moam.info/adviser-interview-abrams-fensterman-pdf_647a201c098a9e35798b45e1.html?utm_source=slidelegend
https://www.medicaleconomics.com/view/negotiating-indemnification-provision-in-practice-purchases-abrams
https://www.medicaleconomics.com/view/negotiating-indemnification-provision-in-practice-purchases-abrams

